
News Corp. to buy parent of Realtor.com for $950 million
Source: Los Angeles Times

In what amounts to another major acquisition in the world of online real estate, Rupert Murdoch's News
Corp. announced Tuesday a $950-million agreement to buy the nation's third-largest online real estate
listing company, Move Inc. Realtor.com is owned and operated by Move Inc.

Making sense of the story

 After the merger of real estate giants Zillow and Trulia, the publishing company’s acquisition
creates a viable competitor in the online real estate business, which is growing rapidly.

 The Realtor.com website drew 26 million would-be home buyers last month, and agents and
brokers are increasingly turning to these sites to spend their $14 billion in annual advertising
dollars by turning away from print in favor of data-rich digital and mobile platforms.

 The deal with News Corp. will provide back-office support and the expertise of News Corp.-
owned REA Group, the leading property website in Australia.

 Realtor.com will also have a broad marketing platform on the Wall Street Journal's digital
network, which averages 500 million page views a month.

 Move Chairman Joe Hanauer and CEO Steve Berkowitz issued an open letter to the industry
following the announcement of News Corp. acquiring Move Inc., detailing how it will benefit the
company.

 In the letter, the executives pointed to the increased sales and marketing support to drive higher
brand awareness and traffic, as well as cross-platform promotional opportunities.

 Real estate advertising is scattered across hundreds of local and national sites, and if big portals
like Move's Realtor.com can consolidate it, there's profit to be made, according to News Corp.
Chief Executive Robert Thomson.

Read the full story
http://www.latimes.com/business/la-fi-1001-newscorp-realtor-20141001-story.html



In other news …

Chinese investors remain an X Factor for the US housing market
Source: HousingWire

Richard K. Green, director of the University of Southern California Lusk Center for Real Estate, writes
that for the first time, the Chinese surpassed Canadians as the top investors in American residential real
estate. Investors from China invested $22 billion in the U.S. housing market during the 12-month period
that ended in March. He notes that Chinese investors consider the U.S. market and even the coastal cities
of California to be relatively inexpensive.

Read the full story
http://www.housingwire.com/blogs/1-rewired/post/31561-chinese-investors-remain-an-x-factor-for-the-
us-housing-market

Supreme Court to Weigh Tactic Used to Combat Housing Bias
Source: The Associated Press

Justices on the Supreme Court have agreed to take up a Texas case that challenges the theory that certain
housing or lending practices can illegally harm minority groups, even when there is no proof of intent to
discriminate. Banks and mortgage companies have argued that federal housing laws should punish only
intentional acts of discrimination, while civil rights groups argue that statistics should be allowed to prove
that race-neutral policies disproportionately harm racial minorities.

Read the full story
http://realestate.aol.com/blog/2014/10/02/supreme-court-disparate-impact-case/

Attend UC Irvine Event On Crowdfunding Real Estate: A Peek Into The
Future

The Center for Real Estate at UC Irvine will launches its first Breakfast Meeting of the school year on
Oct. 7, from 7:30 a.m. to 9 a.m. at the Pacific Club in Newport Beach. A panel of industry experts will
address the topic “Crowdfunding Commercial Real Estate: A Peek into the Future, Who’s in it, What we
need to know, and Why?” The panel will explore and address this new fundraising platform and its
impact on commercial real estate markets. The panelists include: Austin Fan, vice president of
Investments at Realty Mogul, Co.; Lewis G. Feldman, partner at Goodwin Procter LLP; Jim Kasim,
strategic initiatives at Steadfast Companies; and Jay Kerner, chief executive officer of U.S. Realty
Partners.

For additional information about the event, call 714-979-9131 or contact Becky Ezell at
bezell@cgfassoc.com. More information about UCI’s Center for Real Estate:
http://merage.uci.edu/ResearchAndCenters/CRE/
Register for the event here: http://merage.uci.edu/Registration/RegisterEvent.aspx?name=2014Breakfast1



Four Ways to Help Millennials Break into the Tight Housing Market
Source: National Journal

David Stevens, CEO of the Mortgage Bankers Association, is not a pessimist when it comes to
Millennials and the future of the housing market. He argues there are four key steps that can help younger
Americans purchase a home and contribute toward the economy. One, he says credit standards should be
loosened, the loan approval process for condos should be easier, and risk-sharing agreements should be
encouraged by banks.

Read the full story
http://www.nationaljournal.com/next-economy/solutions-bank/four-ways-to-help-millennials-break-into-
the-tight-housing-market-20141002

Income Growth Key for Housing
Source: Eye on Housing

Income growth is a key factor that promotes household formation, generating rental and home-buying
demand. A significant amount of pent-up housing demand exists, but for it to be unlocked additional
gains in wages and other income sources must be realized. A positive change in 2013 is that younger
households (those under age 35) realized income gains.

Read the full story
http://eyeonhousing.org/2014/09/income-growth-key-for-housing/

Hispanic Borrowers Diminishing in California Housing
Source: Bloomberg

The Hispanic share of the market for home mortgages fell to 22 percent in 2013 from 24 percent the prior
year and is now barely half of the 2006 peak, according to an analysis of federal lending data by the
Urban Institute. While Hispanics account for 39 percent of the population, more Hispanics are dropping
out of the market even as their numbers grow, surpassing whites this year as the largest ethnic group in
California.

Read the full story
http://www.bloomberg.com/news/2014-09-30/hispanic-borrowers-diminishing-in-california-housing-
mortgages.html



What you should know …

 Pending home sales slowed modestly in August but contract signings remain at their second-
highest level over the past year, according to the NATIONAL ASSOCIATION OF
REALTORS®. All major regions experienced declines except for the West, which rose for the
fourth consecutive month.

 Existing-home sales are expected to be stronger in the second half of the year behind improved
inventory conditions, continuously low interest rates and slower price growth. Lawrence Yun,
NAR chief economist, forecasts existing-homes sales to be down 3.0 percent this year to 4.94
million, compared to 5.09 million sales of existing homes in 2013.

 NAR’s Pending Home Sales Index fell 1 percent to 104.7 in August from 105.8 in July, and is
now 2.2 percent below August 2013 (107.1). Despite the slight decline, the index is above 100 –
considered an average level of contract activity – for the fourth consecutive month.


